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First Year B. Com. (Sem. II) Examination

March / April - 2019

SALESMANSHIP AND PUBLICITY Paper-II

k|Q“p : / Instructions

(1)	

“uQ¡ v$ip®h¡g  r“ip“uhpmu rhNsp¡ DÑfhlu ‘f Ahíe gMhu.
Fill up strictly the details of  signs on your answer book

Name of the Examination:

 First Year B. Com. (Sem. II) Examination

Name of the Subject :

 SALESMANSHIP AND PUBLICITY Paper-II

Subject Code No.: 1908000102070009

Seat No.:

Student’s Signature

â:1.		  “uQ¡“p âí“p¡“p V|$„L$dp„ S>hpb Ap‘p¡: 	 (10) 
		  1.	 r“L$pkL$pf k¡ëkd¡“ A¡V$g¡ iy„ ? 
		  2.	 dp¡V$p ‘pep ‘f Qpgsp„ ^„^pdp„ k¡ëkd¡““u r“dZ|L$ L$p¡Z L$fu iL¡$? 
		  3.	 spgud“p l¡syAp¡ S>Zphp¡. 
		  4.	 k¡ëkd¡““u kamsp dpV$¡ AphíeL$ A¡hp ipfuqfL$ NyZp¡ gMp¡.
		  ‘.	 rhop‘“ A„v$pS>‘Ó “½$u L$fhp“u ""lfua MQ® dyS>b“u fL$d'' 
			   ‘Ùrs kdÅhp¡.

â:2.		  k¡ëkd¡““¡ spgud Ap‘hp“u Sy>v$u Sy>v$u ‘ÙrsAp¡ kdÅhp¡. 	 (13)
A’hp

â$:2.		  õ’peu A“¡ âhpku k¡ëkd¡“ hÃQ¡“p¡ saphs gMp¡. 	 (13)

â:3.		  Ål¡fps“u kpdprS>L$ S>hpbv$pfu“p¡ A’® kdÅhu rhop‘“ Ap‘“pf ‘¡Y$u“u 	 (13) 
		  kdpS>“p„ Sy>v$p Sy>v$p hNp£ âÐe¡ S>hpbv$pfu rhi¡ gMp¡.

A’hp
â:3		  (A)	Ap^yr“L$ rhop‘“ A¡S>ÞkuAp¡“y„ ìehõ’ps„Ó rhi¡ dprlsu Ap‘p¡. 	 (7)
		  (b)rhop‘“ d¡“¡S>f“u afÅ¡ rhi¡ QQp® L$fp¡.	 (6)
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â:4		  (A)	 V|$„L$“p¡^ gMp¡.(L$p¡C ‘Z A¡L$)	 (7)
		  1.	 k¡ëkd¡““u kÑpAp¡.
		  2.	 k¡ëkd¡“ ‘f r“e„ÓZ. 
		  (b)	 rhop‘““p„ dpÝed“u ‘k„v$Nu“¡ Ýep“dp„ fpMu“¡ D^p¡Np¡dp„ D‘ep¡Nu 
			   A¡hp Ap¥Åf“u Ål¡fps dpV$¡ L$ep gpc dpV$¡ L$ep rhop‘“ kp^“p“p¡ 			

	 D‘ep¡N L$fip¡ s¡ S>Zphp¡.	 (7)

ENGLISH VERSION

Q1.	 Answer in short. 					     (10)
	 1.	 What do you mean by Exporters salesman.?
	 2.	 Who appoints salesman in big companies.?
	 3.	 Write objectives of training.
	 4.	 List the physical qualities required by a salesman for successful 	

	 salesmanship.
	 5.	 Explain the Advertisement budget based on “ Competitors expenses” 

Q2.	 Write in detail different methods of training salesman. 			  (13)
OR 

Q2.	 Differentiate between local salesman and travelers salesman.		  (13) 

Q3.	 Give the meaning of Advertising social responsibility and write in 
	 detail about the responsibility of company giving advertisement towards 
	 different parties. 		 (13) 

OR
Q3.	 A)	 Give detailed information about modern organization of Advertising 	

	 Agencies. 		  (7)
	 B)	 Discuss about duties of Advertising Manager . 	 (6)

Q4.	 A)	 Write short note on any one. 		  (7)
	 1.	 Authority given to Salesman.
	 2.	 Control on Salesman. 
	 B)	 Keeping in mind Advertisement media, select an appropriate mode 	

	 of advertisement for Industrial tools. Also state the advantages of the 	
	 medium selected. 		  (7)
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